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The Expertise to Solve What We Lived
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Shrikant Kshirsagar

20+ years in customer success Deep Al and Machine Learning
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Urvashi Batra
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Al Customer Success Growth Engine
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What CEOs of IT Service Providers Care About
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Ask: Raising to Accelerate Growth
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Seed Round (9 months)

10

Customers

$200K+

ARR

10+

Integrations
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Vision

Unlock growth hidden in technical delivery
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www.prioriwise.ai

Urvashi Batra
Cofounder and CEO

+1(617)686-3358
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