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Problem Statement bVT:S

Billions of dollars are lost every year due to unauthorized distribution of
content or counterfeit products

Annual Losses to Global TV Annual Views on Piracy Annual Job Losses due to
& Movie Industry Alone Websites Globally Piracy and Counterfeits

On an average, most of content first companies (Book Publishers, Education, Entertainment etc.) are losing
~20-25% of their annual revenue due to Digital Piracy and Counterfeits

Sources: Forbes, Statista, Business Insider www.bytescare.co



Current Solutions bVT:S

Most of the Companies are reporting these issues either manually or
legally options which are

e Manual Reporting takes weeks to remove
® Legal battles are years long process
e Different jurisdictions make the current process even slower

® Lacks Automation
e Unable to find all the infringements
e Platforms does not comply always

® Legal advisors charge hefty amount for their services
® In-house manual submissions team needs more and more
people as the piracy increases

www.bytescare.co



Our Solution bVTES

We are building an autonomous solution that detects and removes
unauthorised links from the internet at Scale

® In-house Scanning (Web Crawlers) & Filtering (Al/ML Driven) Mechanism that
automatically detects, filters and ranks the infringed links

e Have anin-house team of 25+ highly skilled experts, complied with strict Quality Metrics
e Developed Streamlined Enforcement process

e Have build deep relationships with tech giants for faster actions and Removal
e Part of Google Trusted Copyright Protection Program

www.bytescare.com



Multifunctional Client Dashboard
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Bytescare in Numbers 5VTES

Business Model: B2B SaaSs

110+ 85%+ S4000

Active Clients Annual Client Retention Avg Annual Contract Value

30M+ 99%+ 80K+

Removed Pirated Links Removal Success Rate Identified Pirate Websites

Reduced takedown time from \Weelks to Hours

www.bytescare.com



Market Size (Source: Lumen) bVTES
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https://docs.google.com/spreadsheets/d/1LAxjYXUG7Y3gcjrzVDzn-D-Jx1BIKJXcaSzKVKWl7lg/edit#gid=371633804

Customer Segmentation NT=S
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Other Potential Sectors worth Exploring: Movies & Entertainment, Music & OTT
Financial Sector
Consumer Goods (Fashion, Beauty & Electronics)
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Product Roadmap bVTES

2023 2024 2025 2026

Scanning Technology Optimisation
Productization
Prevention Technologies

One Stop Solution

Introduce technologies
such as Blockchain and
building a single
platform that will cater
the requirements of
creators

Developing dedicated
dashboard for clients
which will improve
verification process and
make our solution
scalable.

Developing tools and
technology to prevent
leakage or identify the
leakers (DRMs and
Watermarking Tech)

Working continuously on
Web crawlers and
improving quality of links
identified by removing
False Positives

www.bytescare.com



Founder Profile bVT=S

Founder & CEO

Handles Tech & Business Development
B.Tech & M.Tech (IIT BHU)

Technology Enthusiast, Number Theory Geek

Co-Founder & COO

Handles Finance, Fundraise, Operations and Business Strategies
B.Tech (IIT BHU), MSc Finance (EDHEC), CFA Charterholder

Worked with Ashika Group, Bank of America and Schneider Electric

www.bytescare.com


https://www.linkedin.com/in/vineetv2821993/
https://www.linkedin.com/in/manishjindal13/

Financial Metrics
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Ask

$1.0 Mil

@) Tech Development Sales & Marketing

20.0%

35.0%

Raised $260K in March 2022
Have grown 5x since then

R&D © G&A

HYT=S@E:E

Runway:
18-20 Months

Looking to expand and hence need investment to:
e Improve the current technology as per global

standard
® Set up Sales & Marketing team
e Hire People for Senior Profiles

www.bytescare.com
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Manish Jindal
Thank You
manish@bytescare.com
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